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INTRODUCING THE
DIAMOND DISTRICT
PARTNERSHIP
The 47th Street Business Improvement
District was founded in 1997 by a
committed group of diamond and
jewelry merchants committed to
improving New York City’s legendary
Diamond District. Today, we are proud
to introduce a new beginning.
Continued on page 2

A SOLUTION FOR MEMO
FRAUD & DELINQUENT PAYERS?
One of the most unique features of the diamond
industry is the practice of sending goods to retailers
and other dealers “on memo.” This practice allows
merchants to return unsold merchandise without
penalty or convert it into a purchase if and when
a buyer is found. However, every dealer should be
prepared for the inevitable memo transactions that
goes terribly wrong.
Continued on page 14
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LETTER FROM THE
EXECUTIVE DIRECTOR
Dear Friends,
The 47th Street Business Improvement District was founded in 1997
by a dedicated group of diamond and jewelry merchants committed to
improving New York City’s legendary Diamond District.
A BID, in the classical definition, is a community of merchants working
together to elevate the commercial success of the area in which they do
business. It is a partnership based on shared needs to achieve outcomes
based on shared goals.
The merchants who established the 47th Street Business Improvement
District in 1997, just as other likeminded merchants throughout New York
City, acted with this ideal in mind.
The Diamond District is a district like no other. We are as much a magical oasis steeped in beauty and the fulfilment of dreams, and we are a
strictly business zone as raw and gritty as any other commercial district in this raw and gritty city.
Over 22 years, the BID has worked hard to elevate the fantasy and beauty above the raw and gritty. The BID
has mostly kept the district safe, its streets clean, and the infrastructure current and well maintained. Overall,
the efforts of the BID have gone far to keep the district a welcome destination to shop and a productive
environment to work and succeed.
With time, the needs of industries shift, and the nature of societies evolve, and when they do, different
priorities should be set and different solutions must be sought. The fact is, the diamond industry is changing
in ways unforeseen a generation ago, as has the nature of the new generation.
The district, and the industry overall, has seen dramatic change in the decades since our formation. Consequently, we are approaching a time when we will have outgrown the original boundaries set when the BID was
first formed. Looking to the future, we are in the beginning stages of a process to expand the BID to include
other businesses in the diamond and jewelry industry on adjoining blocks. Anticipating this growth, as of April
2019, the 47th Street Business Improvement District will now be known as the Diamond District Partnership.
Choosing the word partnership in our name came naturally. As in any industry, or any aspect of life, the key
to success is having great partners. Partners who work together to achieve a singular goal of creating the
strongest bonds. We look forward to welcoming a greater number of members and partners to this
proposed expansion.
Our new logo honors the past by featuring our iconic district lampposts standing sentry over the street that
gave life to our industry. It represents the future through a horizon that extends well into the 21st Century.
As partners, we will continue to have a Diamond District that has long been, and will long remain, the
world’s most frequented destination for those who seek objects of beauty, symbols of love, and the realization
of dreams.
Sincerely,

Avi Fertig
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In the News

IN THE NEWS

Oscar Fans Go Gaga over Lady’s
$30 Million Tiffany Diamond

A Huge New Rock on Jenny from
the Block

Photo Credit: www.allure.com/Getty Images

The 2019 Academy Awards was Lady Gaga’s
night to shine, with a little help from the 128.52
carat “Tiffany diamond” necklace on loan from
JLo engement ring

Jennifer Lopez’s ring finger is back in the news,
this time sporting a colorless emerald cut stone
from new fiancé, A-list sports legend, A-Rod.
JLo’s eye-popping new engagement ring from
her baseball beau reportedly weighs between
10 and 15 carats. The ring has an estimated value
between $1 million to $5 million.
It seems like yesterday when pink engagement
ring diamonds became all the rage when Lopez’s
former fiancé, Ben Affleck, proposed with a
6.5-carat pink diamond engagement ring from
Harry Winston worth $1.2 million.
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Tiffany & Co.
The rare stone, last worn by Audrey Hepburn in
1962 for publicity posters for Breakfast At Tiffany’s,
dazzled the red carpet cameras, and a worldwide
audience of millions of during her “Shallow” duet
with her Star is Born co-star, Bradley Cooper, before accepting the Academy Award for Best Song.
The Tiffany Diamond weighed an astounding
287.42 carats when it was unearthed in South Africa
in 1877, then purchased by Charles Lewis Tiffany
for $18,000. Weighing 128.54 carats in its polished
form, The Tiffany Diamond, though never sold, is
estimated to be worth $30 million.
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Canadian Teen Discovers Innovative
Process for Diamond Extraction

HRD Expands Color Categories
for Lab-Grown Grading Reports

Photo Credit: CTV News

HRD credit HRD Antwerp_520. new report image

Hamdi Ali, a 17-year-old high school student from

HRD Antwerp lab-grown-diamond certificates

Edmonton, Canada participating in an experiment

now have more in common with its reports for

at the University of Alberta’s Women in Scholarship,

mined stones. The grading lab has offered docu-

Engineering, Science, & Technology (WISEST) pro-

ments for loose synthetics since 2013. In a recent

gram, made history last month by discovering a new

change, HRD will update its 4Cs terminology for

process to extract rough diamonds from solid rock.

lab-grown diamonds to correspond with the color

The current method is a tedious process that
involves crushing large rocks into progressively

categories used for its mined diamonds certificates.
Unlike its previous lab-grown-diamond certifi-

smaller chunks. The risk of this technique is that

cates, which ranged five color grades, from color-

it may damage diamonds within the rock. Ms. Ali

less to light, the new version ranges 13, with D as its

discovered a process that uses electric pulses

highest grade, down to S-Z as its lowest. The new

instead of crushing, virtually eliminating this

certificate will also now include the same 10 applied

concern. In her experiment, Ms. Ali sent high

to mined diamonds, starting with loupe clean (LC)

voltage electrical pulses through a rock containing

and ranging to P3 (pique 3). Previously, the Belgian

diamonds using a Swiss-made device called a

grading lab worked within a narrower span of clarity

SELFRAG. The pulses succeeded in crumbling

grades, which ranged from of free of inclusions (FI)

the rock, leaving ten intact diamonds.

to included (I).

SOURCES: www.thediamondloupe.com
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Continued on page 10
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Diamond District
Partnership News

Seminar: Protect Your Business
From Memo Fraud and Non-Payment
Did you know that by putting an acceptable arbitration
clause into memos, invoices, or on letterhead,
DDC members can bring non-members to arbitration?

Learn How To Protect Your Memos
with DDC Arbitration
AT AN IMPORTANT SEMINAR
Given by the DIAMOND DEALERS CLUB general counsel, William Zev Lerner
Monday, April 8, 2019
4:00 PM
Diamond Dealers Club
50 W. 47th St., Floor 11
Open to both members and non-members
(Pre-registration required for non-members)

RESERVE YOUR SPACE TODAY
INFO@NYDDC.COM
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Industry Spotlight

DIAMOND PRODUCERS
ASSOCIATION PUTS
SYNTHETIC DIAMOND
DETECTORS TO THE TEST
common sample and standard. These instruments were
submitted for testing to third-party laboratory UL.
Each instrument was tested using a highly contaminated sample made up of 1,000 natural diamonds and 200
synthetic diamonds. Only three machines were able to
correctly identify all of the synthetic diamonds with 100%
accuracy: Yehuda’s Sherlock Holmes, which costs $6,495,
had 100% accuracy in identifying synthetic diamonds but
also wrongfully identified 2.5% of natural stones as unnatural. De Beers’ DiamondView, at $35,000, was also 100%
accurate, as was Presidium’s Synthetic Diamond Screener
Image: Taidiam Technology’s DiamondDect 5—one of 18 machines
undergoing testing under the Assure Program—DPA

The Diamond Producers Association (DPA) and Signet
Jewelers have published the first results of their ASSURE
Program to independently and objectively test the performance of laboratory-grown diamond detectors (Diamond
Verification Instruments).
A Diamond Verification Instrument is a device used
to separate and/or identify diamonds from synthetic
diamonds. In the trade, they are also known as synthetic
diamond screening or detection devices.
The program intends to eventually test and identify
each machine on the market concerning how well they
detected or referred man-made stones, including the rate
at which they gave false positives. The ASSURE Program
partnered with 11 manufacturers representing the 18 most
widely available Diamond Verification instruments in
the market.
The ASSURE Program will deliver ongoing testing of
Diamond Verification Instruments to ensure the trade is
fully informed of the relative performance of the Diamond
Verification Instruments in the market. The instruments are

II, which sells for $599, but that machine wrongly identified 15.5% of natural diamonds as synthetic.
The fastest machine of the group was M-Screen+ from
HRD Antwerp, a fully-automated diamond verification
instrument capable of screening more than 12,000 stones
an hour while performing with 100% accuracy. It carries a
$63,000 price tag.
Two other De Beers products, the SYNTHdetect
($17,000) and DiamondSure ($18,200), accurately referred
all lab-growns for further testing, as did the Gemological
Institute of America’s (GIA) iD100 ($4,995) - a manually-operated portable desktop diamond verification
instrument for mounted and loose stones.
According to the ASSURE Program, this is just the
first phase of the testing. Another eight machines are
still being tested, as some manufacturers chose to refine
and resubmit their machines after the initial testing.
There are about 40 commercially available lab-grown
spotting devices.
SOURCE: The Diamond Loupe; Diamond Producers,
www.diamondproducers.com/assure/

rigorously tested in a transparent manner against a unique

diamonddistrict.org
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Industry Trends

Diamond Market Forecast: First the Bad News…

A report by GIA’s senior industry analyst, Russell Shor, finds lab-grown diamonds becoming an increasingly competitive force to natural diamonds. Other findings in Shore’s report are that despite the generally
strong year for jewelry retail, the diamond industry continues to face problems with ever-tightening credit,
spotty demand and softening prices from continued over-production of some types of goods.
The bright light is in retail. Though some analyst predict a mixed year for retail sales, including jewelry,
the National Retail Federation (NRF) predicts that retail sales in the U.S. will continue to grow through 2019.
The retail association says the U.S. economy will remain strong and sales will increase 3.8% to 4.4% for the
year, compared to 4.6% last year.
SOURCE: For a solid analysis of the present diamond market and predictions for what may be coming years,
please visit: https://www.gia.edu/gia-news-research/diamond-market-forecast-declining-credit-soft-prices-lab-grown-diamonds

*NOTE: For easy access to these important market stories, rather than type the entire URL into your browser,
visit online at www.diamonddistrict.org.

8

Vol. 105 | April 2019

Industry Trends

Jewelry Leading the Way
at Major Retailers Macy’s,
J.C. Penney
Amid overall disappointing fourth fiscal quarterly
sales, Macy’s and J.C. Penney both noted unusually
strong sales in their jewelry divisions, according
to a recent report from RAPAPORT.
Macy’s plans to implement a new strategy to
focus on the jewelry category, along with other
products proving most popular with customers.
J.C. Penney similarly noted that jewelry was among
Photo Credit: A Macy’s store in Atlanta, Georgia. (Macy’s)

its top-performing divisions in the fourth quarter.

Read the full report at: https://www.diamonds.net/News/NewsItem.aspx?ArticleID=63419&ArticleTitle=Jewelry%2ba%2bTop%2bSeller%2bat%2bMacy%25e2%2580%2599s%252c%2bJ.C.%2bPenney

Attention Diamond Industry:
Millennials Get Married,
too… Eventually
In a September interview with Rappaport
Magazine, De Beers Marketing Chief Stephen
Lussier urges diamond sellers to recognize that
when marketing diamonds to millennials as a symbol
of love, they must focus less on tradition and more on
the underlying motivation for the diamond purchase.
Such advice has caused the diamond industry to
take pause in marketing diamond engagement rings,

Photo Credit: A heart-shaped diamond. (Shutterstock)

as they try to crack the millennials code to tapping into
that motivation. But Rappaport believes this preoccupation with motivation causes marketer to underestimate a bridal market, which still accounts for nearly 27% of US diamond jewelry sales.
For a thorough and encouraging analysis on two recent surveys about why now is the time to focus on
the bride, please visit:
Read the full report at: https://www.diamonds.net/News/NewsItem.aspx?ArticleID=63472&ArticleTitle=Time+for+the+Trade+to+Reengage+with+Bridal

SOURCE: Avi Krawitz, Rapaport Magazine (March 2019)

diamonddistrict.org
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In the News

Continued from page 5

“Our aim is to serve the industry as a whole, from

ley Process (KP), to more effectively sever the link
between the illicit transaction of rough diamonds and

rough to consumers. We identified a need for better

armed conflict, according to a report from Rapaport

transparency and support concerning the new com-

News and a release from the World Diamond Council

plications [meaning undisclosed mixing of lab-grown

(WDC). The Kimberley Process (KP) is an industry-

diamonds with natural] that arise with lab-grown

wide understanding that has since helped to ensure

diamonds,” a lab spokesperson said in a statement to

that the world’s supply of diamonds is from sources

National Jeweler. “The role of a grading laboratory is

free of conflict.

to be 100% impartial, [to inform] the consumer about
the exact quality of the stone...[whether] lab-grown
or natural,” the spokesperson added.
The Gemological Institute of America (GIA), in
response to an inquiry from National Jeweler, says
it also plans to update its reports for synthetic diamonds, but did not provide any specifics about its
future plan.
SOURCES: Rapaport News; National Jeweler

The resolution, which was proposed by the European Union (EU), was ratified by all members of the
193-member UNGA body.
“We are most heartened by the adoption of the
resolution by the UNGA, not only because it echoes
the call for reform that we advocated together with
civil society at the most recent KP plenary meeting
in Brussels, but also because it was passed with the
support of all United Nations member countries,
including those in whose territories diamonds are
mined, processed, traded and sold in jewelry,” said

UN Resolution Strengthens
Kimberly Process Oversight

WDC president Stephane Fischler.
“The industrialized diamond mining sector, which
produces 85 percent of rough diamonds in terms of
volume and 95 percent in terms of value, already invests hundreds of millions of dollars per annum, both
directly and indirectly, in the development of economies and communities in the countries in which it is
active. By eliminating the destabilizing factors that
inherently exist in places plagued by systemic violence. Strengthening the Kimberley Process will be a
critical element in ensuring that similar contributions
can take place in countries where artisanal mining is
dominant.

2018 Kimberley Process chair Hilde Hardeman addressing the United
Nations General Assembly. (World Diamond Council)

SOURCE: Rapaport News; World Diamond Council (WDC)

The United Nations General Assembly (UNGA)
has enacted a resolution to strengthen the Kimber-
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Industry
Crime Report
Trends

GIA New York Jewelry Career Fair Draws Job Seekers

Opening speakers and panelists

Career Coaching

Recruiting

More than 450 students, GIA (Gemological Institute of America) alumni, job seekers and industry
professionals connected with 56 companies looking to hire and 23 career coaches offering expert advice at
GIA’s New York Jewelry Career Fair on Friday, March 8. The annual event paved the way for new talent and
those looking to enter the gem and jewelry industry with a unique opportunity to network directly
with companies.
“The record number of recruiters and the quality of the job seekers made this Jewelry Career Fair
one for the record books,” said GIA Senior Vice President and Chief Marketing Officer Kathryn Kimmel.
“Now is a great time for passionate people looking to move into or up in the gem and jewelry industry.”
The opening panel, “Job Success in Today’s Market,” featured compelling advice from seasoned
professionals and a recent GIA graduate, who shared lessons learned in their careers and their passion
and excitement for the industry.
Caryl Capeci, president of Hearts on Fire, opened the panel with the observation, “[Your] journey is a
series of decisions that you make…some are good, some aren’t so good, but you know what? You learn
something from every single step you take.”
Lisa Bridge, president and CEO of Ben Bridge Jewelers, said about selling jewelry, “It is so important to
remember what it is that makes this business special – these incredible moments we get to be a part of.”
Recent GIA graduate Daniel Wisner, assistant technical designer at Alexis Bittar, shared what it was
like to start his own business. “Starting a business means you get a crash course in everything you never
thought you’d do,” said Wisner. “It’s not just having an idea. It’s taking a leap and learning to
be uncomfortable.”
Lisa Nikfarjam, president of Lisa Nik Inc., said, “Be careful not to be distracted by the advice of other
people. You have to stay true to your path and passion.”
Timothy B. Matthews, president and CEO of Jewelry Television, gave the advice, “Have an attitude
about being others-centric instead of being self-centric, you will be amazed about how much further your
career can advance.”
The success of GIA’s Jewelry Career Fair over the past 28 years is due to the generous mentorship of
career coaches, the expertise of panelists and participation of recruiters.
GIA Jewelry Career Fairs will be in London on Friday, April 5 and in Carlsbad, California on
Friday, Oct. 11. For more details, visit gia.edu/career-fair. Follow @GIANews #JewelryJobs for updates.
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Crime Report

Thieving Duo Face Federal
Charges in Spree of Switch
and Snatch Diamond Heists
Two Ohio men snatched close to
$100,000 in diamonds from jewelry stores
in several states by distracting clerks and
replacing gems with cubic zirconia stones.
The four-month spree ended in a Jared
jewelry store in Kentwood, Michigan.
The plan was simple but effective:
Photo Credit: www.wzzm13.com

The thieves would enter a jewelry store
and ask to see a diamond. One member

of the duo would then distract the store clerk, giving his partner enough time to switch the real gem with
the phony.
After returning the fake gem to the clerk, they’d leave the store with the real diamond. In several incidents, the thieves were able to pry open display cases without detection.
In September, upon entering a Jared store in Kentwood, one member of the group distracted a clerk
while the other broke the glass in a display case and allegedly took four rings valued at more than $7,000.
The group then headed to another Jared store where employees already alerted about the previous
incident. According to court records, the employees recognized the individuals based on a description of
their clothing and refused to show them merchandise. The thieves quickly exited and made their way to a
third Jared store. These Jared employees, too, had already been made aware of the preceding incidents and
after refusing to show merchandise, contacted the police. The would-be robbers fled the store and were
located and arrested by local police at a nearby intersection.
Demetrius E. Woodson, 27, and Rosean L. Rogers, 28, face a multitude of charges, including first-degree
retail fraud, a five-year felony. They also face federal charges punishable by up to five years in prison and a
$250,000 fine.
SOURCE: WZZM13, West Michigan

JSA Offering $10K Reward in Atlanta Home Invasion, Robbery
A security camera provided by the Jewelers’ Security Alliance shows two suspects robbing the safe of
Icebox Diamonds & Watches in Atlanta. JSA is offering a $10,000 reward for information leading to the arrest
of the suspects and/or the return of the stolen jewelry and watches.
Police in Georgia are searching for three suspects involved in a violent home invasion and jewelry store
robbery last month.
Continued on page 18
diamonddistrict.org
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DDC ARBITRATION CAN
HELP RESOLVE MEMO FRAUD
& DELINQUENT PAYERS
By William Zev Lerner, General Counsel, Diamond Dealers Club

One of the most unique features of the diamond
industry is the practice of sending goods to retailers and other dealers “on memo.” This practice
allows merchants to return unsold merchandise
without penalty or convert it into a purchase if and
when a buyer is found.
Some of the many advantages of memos are
that they reduce inventory costs and financing

14

charges, allow retailers and dealers to service a
wider range of customers, and increase the speed
at which goods move through the market. There
are substantial risks as well. Sending a diamond
on memo is essentially a loan of a very high dollar
amount, without the lengthy applications and
collateral typically required when borrowing funds.
While the system works well in our indus-
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try, mitigating the risks of memo transactions is an
important part of the business of a diamond dealer.
Some common-sense strategies like reference and
credit checks, as well as UCC filings, should be part of
every diamond dealer’s toolkit. However, every dealer
should be prepared for the inevitable memo transaction that goes terribly wrong. A stone may be lost or
stolen from the recipient. The recipient may sell the
stone and be delinquent in their payments; or give
the stone on memo to a third party who refuses to return it or pay for it. Or worse, they may take goods on
memo with no intention of ever returning the stone or
paying for it. In these circumstances, arbitration may
mean the difference between getting paid back or
suffering a substantial loss.
Arbitration is one of the cornerstones services the
Diamond Dealers Club has provided the industry for
over eighty years. When joining the DDC, rather than
file civil lawsuits, members commit to having their
disputes decided by DDC arbitrators, who are industry members, many with decades of experience in
deciding diamond industry cases.
As such, if a member has a dispute with another
member regarding an outstanding memo, they can
bring that complaint to DDC arbitration. Recently, this
program has been expanded, and, for the first time,
by putting an acceptable arbitration clause into their
memos, invoices, or on their letterhead, members can
use DDC arbitration to resolve disputes about transactions with non-members.
Arbitration has a number of significant advantages
over a civil lawsuit. Firstly, DDC arbitrators are vastly
more knowledgeable than judges and juries about
the diamond industry. The diamond industry is highly
technical, and functions on longstanding industry traditions that are unusual anywhere else. As one might
imagine, it’s hard for judges and especially juries to
understand diamond cases, whereas DDC arbitrators
are intimately familiar with the customs and technical
aspects of the diamond trade.
Secondly, litigation in court is generally far more
expensive than DDC arbitration. In court, lawyers are
all but required, which can cost upwards of hundreds
of dollars per hour, or up to one third of the settle-

diamonddistrict.org

ment. Considering the slim margins in the diamond
industry, after the legal fees, even a winner may be
left with a significant financial loss. DDC arbitration is
usually a fraction of the cost.
Additionally, court cases typically take years to
resolve. Capital turnover is crucial in the diamond
industry, where it is common to have large sums tied
up in one deal. So even if someone wins a court case,
having their capital tied up in court for years on end
is a significant problem. DDC arbitrations are generally resolved with a few months at most.
Crucially, DDC arbitration decisions are enforceable in court. Under New York law, once an arbitration
decision is confirmed in court, it takes on the same
force of a standard court decision.
These advantages have been among the primary
benefits of DDC membership since its inception. DDC
and WFDB arbitration has long protected transactions between DDC members and each other, as well
as transactions between DDC members and members
of any of the other 29 bourses in the WFDB, including the Israel Diamond Exchange and the Bharat
Diamond Bourse.
While DDC arbitration has been traditionally
limited to transactions between DDC members, in
2015, the DDC debuted a pilot program where DDC
members are able to use DDC arbitration to resolve
disputes about transactions with non-members. In
the intervening years, DDC members have successfully recovered hundreds of thousands of dollars due to
this innovation.
Given today’s challenging circumstances in our
industry, protecting your memo transactions has
never been more important. We encourage you to
learn more at a seminar about DDC arbitration on
April 8, 2019 at 4 PM at the DDC. The seminar is
open to members and non-members interested in
membership. If you are not yet a member and you
would like to attend, please contact the DDC office
at info@nyddc.com, as pre-registration is required for
non-members. For additional information, please visit
www.nyddc.com/arbitration.
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WHAT IS WAYFAIR?
WHY IS IT IMPORTANT?
An important report from the Jewelers Vigilance Committee (JVC)
A recent United States Supreme Court ruling will significantly impact the jewelry industry.
In the case of South Dakota v. Wayfair, Overstock and Newegg, the Supreme Court set forth a ruling
allowing all U.S. states to legally collect sales taxes from online retailers. This applies to retailers with a
physical presence in the state, or those that simply have income from sales to customers in that state.
Previously, states were only allowed to collect sales tax from online retailers with a physical presence in
the state. The term for this additional condition is “economic nexus.”
While the Supreme Court case specifically dealt with South Dakota sales tax laws, the Wayfair decision
extends to all states. If you sell merchandise to customers in another state, you need to be aware of these
changes and take the steps to collect the correct sales tax.
Ever since the Wayfair decision, states have been hard at work enacting legislation regarding online
sellers to reflect the Wayfair outcome. This case directly affects businesses that rely on online sales in various
states across the U.S. Online retailers should be especially familiar with these new laws to ensure compliance.
Unfortunately, most states have yet to offer solid guidance relating to the rate of sales tax to be remitted.
To make these laws easier to understand, JVC has created a table divided by state, detailing whether or not
they place a tax on online sellers. The chart is current as of March 2019. To receive an online to the chart, or for
further questions pertaining to uncertainties relating to the Wayfair updates, do not hesitate to contact the
Jewelers Vigilance Committee at info@ jvclegal.org.
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DISTRICT MONTHLY

Sign Up for the Fastest Way to Get
the Latest Diamond District News
The latest edition of the Diamond District Monthly
appears in news boxes up and down 47th Street on
the first of every month. Now is your chance to bring
it even closer!
Send your email address to signup@diamonddistrict.org
and we’ll send a link to the latest edition straight to
your email box as soon as it appears on the street.

DOWNLOAD OUR PRECIOUS
METAL PRICES APP
• Pay-Outs Of Up To 99%*
• Same Day Settlements & Wire Transfers
• One-stop shop for your precious metal needs

*Pay-outs of up to 98.5% when hand testing and up to 99% on melts.

ON-SITE IN THE DIAMOND
DISTRICT. COME WATCH!
Reputable Metal Refiner Since 1985
diamonddistrict.org

One of the only precious metal reﬁners
in NYC with our own branded bars!
45 W 47th Street, New York, NY 10036
Call 212-398-1454 for a quote.

www.mgsreﬁning.com
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Crime Report

Continued from page 13

The February 16th incident began when the armed and
masked suspects followed the manager of Icebox Diamonds
& Watches to his home in the Atlanta suburbs.
According to JSA, the thieves forced their way into the
home, tied up the manager and his wife, then forced the manager to hand over keys and security codes to the jewelry store.
Photo Credit: Image of JSA Invasion_suspects

Two of the suspects drove to the store, where they spent

two hours cleaning out the store’s safe; a third suspect guarded the manager and his wife at home. JSA said
the suspects used FaceTime to communicate with the manager to unlock the safe.
The losses are being described as “large.” The suspects also stole jewelry and cash from the couple’s home,
though neither the manager nor his wife were injured in the attack.
The JSA is offering a $10,000 reward for information leading to the arrests of the suspects or the
whereabouts or recovery of the stolen jewelry or watches.
Continued on page 19

Study Gems at GIA
Nights or Saturdays

Fit your gemological education into your busy schedule with
night and Saturday lab classes at GIA in New York.
Diamond Grading
Mar 30-Apr 27 (Sat)
Aug 5-20 (Night)
Colored Stone Grading
Jun 10-18 (Night)
Oct 12-26 (Sat)
Oct 28-Nov 5 (Night)

Gem Identification
Apr 29-May 14 (Night)
Jul 13-Aug 10 (Sat)
Sep 23-Oct 8 (Night)

Enroll online at GIA.edu
A branch of GIA’s
campus in Carlsbad.
Licensed by the New
York State Education
Department.

Gemological Institute of America, Inc.
50 W 47th Street, 8th Floor
New York, NY 10036
T +1 800 366 8519 T +1 212 944 5900
F +1 212 719 9563
E nyadmissions@gia.edu
GIA.edu

GIA® and Gemological Institute of America® are registered trademarks of Gemological Institute of America, Inc.

18

Vol. 105 | April 2019

Diamond District
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SECURITY TECHNOLOGY
SEMINAR ON MAY 13TH
On Monday, May 13th 2019, the Diamond District
Partnership will host an event sponsored in part by
CSI-Protection to showcase some of the most significant
advances in security. The event is geared to address the
specific needs of Diamond District merchants, and all
retailers of high value merchandise.
Featuring members of law enforcement and experts
in the fields of strategic and tactical security methods
and hardware, attendees can expect a very valuable and
informative discussion about security tactics and technology. A large segment of the program will focus on case
studies highlighting the benefits of these new technologies
based on outcomes in Europe and elsewhere in the world.

EVENTS

Continued from page 18

The Jewelers’ Security Alliance (www.jewelersse-

1

curity.org/security-for-jewelers-at-home/) offers steps

Monday, April 8, 2019
Diamond Dealers Club Seminar:
Learn How to Protect Your
Memos with DDC Arbitration

jewelers can take to limit the risk of home invasions.
These include taking different routes home all the
time with varying schedules; not bringing jewelry

4:00 PM
Diamond Dealers Club
50 W. 47th St., Floor 11

home or having large or visible safes at home; checking under vehicles for GPS tracking devices; and
limiting information shared on social media, including

Open to both members and
non-members
(Pre-registration required for
non-members)

pictures or information about the location of one’s
home, vehicle, family members, or vacation plans.
SOURCE: WZZM13, West Michigan

2

Monday, May 13, 2019
CSI-Protect Security Technology
Seminar
Time & Location TBA

diamonddistrict.org
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