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Councilman Robert Cornegey – Chair of the Small
Business Committee Visits the Diamond District
“A professor once told me, there’s what
you know, what you don’t know, and what
you don’t even KNOW you don’t know. I
experienced the truth of this in a visit to
NYC’s Diamond District this morning.
BID Director Michael Grumet introduced me to a master cutter in the business since 1966; the trade association
where wholesalers do business in stones

from around the world; and the retailers
whose merchandise on display makes
the block sparkle. Of course, security is
impressive, but so is the sense of pride
and history. This is a $24 billion dollar
a year industry, comprising New York
State’s number one export.
Now that my eyes have been opened, my
wheels are turning!”

Dear Diamond District Community –

I

’d like to make you aware of legislation I am sponsoring that will
help your industry:
the apprenticeship and jobs
training act of

2015 – s.959,

a bipartisan bill to create a $5,000
tax credit for employers that
use apprenticeship programs to
train workers in high-demand
professions such as health care,
manufacturing and technology.
The bill also would allow veterans
in apprenticeships to get credit
for previous military training and
experience, as well as incentivize
mentoring of apprentices by senior employees.
Apprenticeship programs benefit
both the employer and the employee, and 9 in 10 people who complete
apprenticeships are employed,
with apprenticeship completers
having an average starting wage of
over $50,000 a year and earning on

average $300,000 more in lifetime
wages than those with similar
backgrounds who didn’t complete
apprenticeships, according to a
2012 study by Mathematica Policy
Research. There were 685 registered apprenticeship programs in
New York State as of the end of Fiscal Year 2014 that provide training
to more than 16,000 apprentices
across the state in more than 130
fields ranging from electricians
and machinists to counseling aides
and school safety agents.
the scale - up manufacturing
investment company act of

2015 – s.1934,

a bill that would increase capital
for entrepreneurs and small
businesses looking to scale-up
and commercialize their advanced
manufacturing and innovation
operations.
American manufacturers support

Senator Kirsten Gillibrand

an estimated 17.6 million jobs in the
United States and account for 12
percent of U.S. GDP. Manufacturing
Continued on page 12
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LEGISLATIVE UPDATE

New York State’s Next
Constitutional Convention
Referendum - November 7, 2017

T

he constitution of New York State requires a statewide referendum every
twenty years on whether to hold a state constitutional convention. The next
referendum will be held on November 7, 2017. The referendum has two special
functions that make our system of government democratic in nature. The first
function, is to enable citizens to bypass the state legislature’s gatekeeping control over amendments to the constitution. The legislature has an institutional
conflict of interest with regards to amending the constitution. Amendments
can increase competing branches of the government or proposals to make the
government more accountable with regards to ethics, redistricting, campaign
finance and term limits.
The second function is the ability to edit the constitution. New York State’s current constitution comes in at over 50,000 words in length. It is approximately
seven times the length of the United States Constitution. The length alone makes
it hard to understand. It has 225 amendments and many outdated provisions.
The historical record proves that constitutional conventions are more likely to
produce more concise and readable documents than legislatures.
Since 1776 American states have convened 236 constitutional conventions. Nine
have been held in New York. One has not been held here in almost 50 years.
The process of holding a convention has become quite hard to achieve due to
the opposition from legislatures, corporate interests and organized labor. The
political reason for this is obvious—it is easier to exert force and have your
issues decided by a legislature beholden to contributions than by the public
not beholden to anyone.
November 7, 2017 may seem like a great distance into the future. But for us the
electorate to be able to make a knowledgeable vote on that date, preparations
and a public discussion of the issues should begin now.
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LAW OFFICES OF

LEONARD M. WEINER LLC
206 East 38th Street
New York, New York 10016
Telephone (212) 370-1660;
Fax (212) 370-1669
E-Mail: lenlaw@verizon.net

Do you manufacture jewelry for the trade?
Do you provide mountings to the trade?
Do you provide loose diamonds to the trade?
Do you provide loose precious stones to the trade?
I PROVIDE LEGAL COUNSEL
TO THE TRADE!
UCC’s
Corporate Formations
Patriot Act Compliance
Kimberly Compliance
Shareholder Agreements
Security Agreements
Guaranty Agreements
Partnership Agreements
General Legal Counsel
For a comprehensive understanding of the UCC, its impact on
the jewelry industry, and the truly unique services we provide,
visit us on the web at:

Ucc4jewelers.com

EXECUTIVE COMMITTEE
Harvey Nagin – Nagin Jewelry
President
Steven Grauer – Gold Art 18 KT LLC
Chairman
Dennis Marlow – Solitaire Creations
Secretary
Robert Hadi – Premier Realty, Inc.
Treasurer
Richard Winick – Manny Winick & Son
Richard Friedman – I. Friedman & Sons
Ronnie VanderLinden – Diamex Inc.
Jeffrey Mordekai – Petra Jewelers

BOARD
OF
DIRECTORS

BOARD MEMBERS
S. David Belsky – S.D.Belsky Associates
Chair Audit Committee
Jay Holzer – Dyckmans
Chris Ipek – Altin Realty
Raizy Haas – Extell Development Corp.
Lucy Orozco – Valley National Bank
Matt Selig – Leo Ingwer
John Kocak – Unique Settings
Yale Zoland – Zoland’s
Danielle Azeroual – Premier Realty
Adnan Aydin - Futurama Jewelry Exchange
Jack Elo – The Elo Group
Moris Yero Shalmi – ABC
Alon Mor – Mor Diamonds
Jules Fleischer – Jewelry by Alexander
Sammy Abramov – AA Pearl
Michael Oistacher – Manhattan Gold & Silver
Isaac Chetrit – Yadidi Group
Sunny Yung – Central Management Corp.
Manny Grunberg – M. Grunberg Inc.
Memhet Gulay – City Property Development
Adam Abramson – Abramson Brothers
Sammy Kaufman - Sarine
Eyal Alon - Malca Amit
Eliot Kirschner - Eskay
Ilan Elishayev - SYU Properties, LLC
Bill de Blasio – Mayor
Scott Stringer – New York City Comptroller
Gale Brewer – Manhattan Borough President
Daniel Garodnick – Council Member
John Glaister – Resident
Reuven Kaufman – Diamond Dealers Club
Michael Toback - MJSA
STAFF
Michael Grumet – Executive Director
Natalia Cheviakova – Administrator Director

Certified
Protection

® Professional

Major Diamond and
Jewelry Organizations Offer
IDEX Trading Network to
Members

M

ajor diamond and jewelry organizations,
including the World Federation of Diamond
Bourses (WFDB), Jewelers of America (JA), CIBJO (The World Jewellery Confederation), the
Diamond Manufacturers & Importers of America (DMIA), the Indian Diamond & Colorstone
Association (IDCA), the International Diamond
Manufacturers Association (IDMA) and theWorld
Diamond Mark (WDM), have all announced
an exclusive offer to their members to join the
thousands of international traders already doing
business on the IDEX trading platform.
This special offer* includes free access to the
IDEX Trading Floor for retailers. Among the benefits are significantly discounted rates to sellers,
with no limitations on inventory listings or login
keys per subscription. In addition, users have access to the Guaranteed Diamond Transactions™
(GDT™) network – a proprietary and unique
online transaction clearing function – as well as
free access to IDEX’s objective and transparent
price report, which has moved from a weekly to
a monthly format to better suit the needs of the
market, both wholesale and retail.

challenging times, and I am delighted that IDEX is
able to provide our members with a special low-cost
trading offer,” said WFDB President Ernie Blom.
“Jewelers of America is committed to providing
our members with the tools that will help them stay
competitive and successful. We are looking forward
to a continued partnership with IDEX and the money saving programs they extend to our members,”
said JA President & CEO David Bonaparte.
“In the global market of the 21st Century, members
of the jewelry trade are well served by tools that
enable them to connect to suppliers, customers and
inventory, around the world and around the clock,”
said CIBJO President Gaetano Cavalieri. “We
are happy to be able to able to offer all members of
our member organizations preferential access to the
IDEX Trading Network.”
“The DMIA is constantly looking to provide benefits
and options for our members; IDEX has provided
the membership with a valuable low cost option for
their businesses,” added DMIA President Ronnie
VanderLinden.

The monthly IDEX Price Report reaches more
than 76,000 industry players worldwide. Based
on statistical algorithm analysis performed on the
700,000 certified diamonds listed on IDEX’s trading platform, the report reflects asking prices for
high-quality diamonds in the global professional
diamond centers.

ABOUT IDEX ONLINE
IDEX - International Diamond Exchange - is
the leading online diamond-trading platform for
professional diamond traders located in the main
diamond cities. For more information about IDEX
and its services, visit www.idexonline.com or
email customerservice@idexonline.com.

“It is critical that our membership across the globe
receives trading advantages, especially at such

* Offer open to new IDEX members only joining
by March 31, 2016.

Learn Diamond Grading
from the Creators of the 4Cs.
Enroll in a GIA Diamond Grading Lab class.
•
•
•
•

Learn to grade diamonds consistently and accurately
Practice with real diamonds graded by GIA
Improve your skills in just 5 days
Located at International Gem Tower

Upcoming Classes in NYC
Jan 11-15
Feb 1-5
Feb 22-26
Mar 14-29 (Night)
Mar 21-25
Apr 9-May 7 (Sat)

Apr 18-22
May 9-13
May 16-20
Jun 6-10
Jun 27-Jul 1

Enroll online at GIA.edu
A branch of GIA’s
campus in Carlsbad.
Licensed by the New
York State Education
Department.
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New York Education
50 W 47th Street, 8th Floor
New York, NY 10036
T +1 800 366 8519 T +1 212 944 5900
F +1 212 719 9563
E nyadmissions@gia.edu
GIA.edu

In My Legal Opinion
BY LEONARD M. WEINER, ESQ., PHD.
This is the fourth in a series of columns that deals with contemporary legal
and commercial issues that are currently facing the diamond and jewelry
industry and I invite reader email responses and dialogue regarding the
issues raised. Please see the previous article in the August 2015 edition,
Vol. 63, page 8.
These articles are for information and discussion purposes only and
should not be construed as legal advice, which advice shall be provided
only after entering into a written retainer agreement.

FILING IN THE PROPER JURISDICTION

O

nce you have decided to file a UCC-1 on a
customer and received the proper authorization, how do you determine where to file it?
Prior to the revisions to Article 9 of the UCC in
2001, one had to file not only in the jurisdiction
where a company was formed, but in every jurisdiction where the consignment goods would
be located. Thus, for instance, on filing on Zales,
one had to file in Delaware, Texas (where Zales’s two legal entities were formed) and every
state in which Zales had a store and outlet. The
process was very tedious, time consuming and
extremely costly. Under the new Revised Article
9, the process was streamlined, and now one has
to file only in the jurisdiction where the debtor
is formed. If it operates under more than one
entity, like Zales, one must file under each such
entity in the jurisdiction that that entity was
formed. Thus, under today’s UCC, for goods
consigned within the US, one would file on Zales
in Delaware and Texas, but not where its stores
or outlets are located. That is the easy one. The
“vanilla” filing situation.
I cannot overemphasize the importance of
knowing the right jurisdiction to file in. Filing in
the wrong jurisdiction will invalidate the filing
and you will never know that you filed incorrectly until the debtor files for bankruptcy, you
make your claim as a “secured creditor” and to

your utter shock and dismay discover that you
or your attorney filed in the wrong jurisdiction
and you must take your place among the myriad
of unsecured creditors hoping for a miracle to
get your goods back.
Selecting the proper jurisdiction can become
tricky, even for the experienced attorney. Where
would one file on a corporation that has its main
office located in New York City, and yet is a Delaware corporation? Where does one file on an
individual? Where does one file on a partnership?
Where does one file on an “unregistered” company such as a sole proprietorship operating under
a fictitious business name (d/b/a)? Where does
one file on a foreign corporation that is doing
business in United States?
Without getting into the detailed and complex
rules to determine the proper jurisdiction to file
in each of these cases, suffice it to say that it takes
an experienced attorney who specializes his
practice and has expertise in the area of secured
transactions to make the proper choice. Most
general practice attorneys have no idea where
to file in these complex cases and certainly one
should never rely on a filing service to advise
you where to file!
Leonard can be reached at lenlaw@verizon.net.

AFFORDABLE PRICES
50 Established Jewelers demonstrate their creations at
FUTURAMA JEWELRY EXCHANGE
in the heart of New York’s famous Jewelry District
66 West 47th Street, New York, NY 10036
FINEST QUALITY GOLD, PLATINUM, SILVER & WATCHES
EXPERIENCE FUTURAMA’S UNFORGETTABLE DEALS
Window and Booth for Rent,
Prime Location
Ofﬁce Space Available
Contact Adnan Aydin Booth 3-4
212-944-1976
Email: aa62w47@aol.com
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Fine
Jewelry
Market

United Kingdom

COUNTRY OVERVIEW
The United Kingdom is the third largest economy in Europe
with the majority of its GDP growth driven by services. The UK’s
GDP per capita is $37,300 (2013 est.) with a GDP(PPP) of $2.387
trillion (2013 est.).
U.S. exports of jewelry to the UK have seen a reduction in

value in all categories with the exception of base metal clad with
precious metal jewelry. However, jewelry made of base metal clad
with precious metal makes up approximately 1.8% of U.S. jewelry
export value to the UK. This may be a product market to look out
for with its 99% increase in export value to the UK.

2013 to 2014

(% Change in value of U.S. exports, HS Code 7113 articles of jewelry & parts, of precious metal or clad)
TOTAL

-7

711319—JEWELRY AND PARTS THEREOF; OF OTH PRECIOUS METAL*

-7

711311—JEWELRY AND PARTS THEREOF; OF SILVER*

-23

711320—JEWELRY AND PARTS; BASE METAL CLAD W PREC METAL

99

1.70
1.68

Exchange Rate

1.66
1.64

GREAT BRITIAN POUND
/US DOLLAR

1.62
1.60
1.58
1.56
1.54
1.52

2010

2011

2012

2013

2014

Value in thousands of US Dollars

250,000,000
HISTORICAL
EXCHANGE RATE OF BRITISH POUND/U.S. DOLLAR
$229,342,758

Year

Rate

200,000,000

2010

2011150,000,000

1.545893
YTD EXPORT VALUE
OF HS 7113
$162,779,728

YTD(MAR) 2012

2012
2013100,000,000
2014

YTD(MAR) 2013
$99,243,210

YTD(MAR) 2014

1.604123
1.584877

1.564768
1.674597

50,000,000

*HTS 711319 (Jewelry
0 and parts thereof; of precious metal excluding silver) made up 95.54% of export value in YTD 2014.
HTS 711311(Jewelry and parts thereof; of silver) made up 2.61% of export value in YTD 2014.
HTS 711320 (Jewelry and parts; base metal clad with precious metal) made up 1.85% of export value in YTD 2014.

Excha
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1.60
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2010

United Kingdom

2011

2012

2013

2014

Value in thousands of US Dollars

250,000,000
$229,342,758
200,000,000

YTD EXPORT VALUE OF HS 7113
$162,779,728

150,000,000

YTD(MAR) 2012
YTD(MAR) 2013

100,000,000

$99,243,210

YTD(MAR) 2014

50,000,000
0

YEAR TO DATE EXPORT VALUE OF HS 7113 FOR THE UNITED KINGDOM
Item

YTD 2012

YTD 2013

YTD 2014

TOTAL

162,779,728

229,342,758

99,243,210

711319—JEWELRY AND PARTS THEREOF; OF OTH PRECIOUS METAL*

158,872,533

226,431,446

94,820,545

711311—JEWELRY AND PARTS THEREOF; OF SILVER*

3,163,216

2,365,360

2,586,669

711320—JEWELRY AND PARTS; BASE METAL CLAD W PREC METAL

743,979

545,952

1,835,996

TRADE SHOWS IN THE UNITED KINGDOM
Name

Date

Link

Description

Jewellery
and Watch
Birmingham

February
7-11, 2016

http://www.jewelleryandwatchbirmingham.com/

Jewellery & Watch Birmingham, has had a brand overhaul,
reinforcing its position as the leading jewelry and watch
sales opportunity of the year. Our 21,204 visitors don't just
come to the show to browse - they come to buy, making this
the sales opportunity of the year. A cleverly edited show
attracts big budget watch and jewelry buyers from world
leading designers with decision-making power, attending to
source new products and stock up for the coming Spring/
Summer season and the rest of the year.

International Jewellery
London

September
4-6, 2016

http://www.jewellerylondon.com/

For over 58 years, International Jewellery London has
connected the worlds' most influential jewelry designers,
brands, gem suppliers, allied services and manufacturers
with senior level retailers. Organizers of International Jewellery London - Reed Exhibitions, organize 14 global jewelry
events throughout the year. The portfolio is designed to
deliver the industry with the business contacts and content
needed to achieve success around the globe.

Goldsmith's
Fair

September
27–October
2, 2016

http://www.goldsmithsfair.co.uk/

Goldsmiths’ Fair is recognized internationally as the UK’s
premier event for contemporary designer jewelry and silverware. It’s a celebration of the best of British goldsmithing
and silversmithing talent and a treasure trove of creativity
and craftsmanship.

*HTS 711319 (Jewelry and parts thereof; of precious metal excluding silver) made up 95.54% of export value in YTD 2014.
HTS 711311(Jewelry and parts thereof; of silver) made up 2.61% of export value in YTD 2014.
HTS 711320 (Jewelry and parts; base metal clad with precious metal) made up 1.85% of export value in YTD 2014.

Senator Kirsten Gillibrand

CONTINUED FROM PAGE 1

also has a higher multiplier effect
than any other sector, meaning
job creation in manufacturing has
an increased impact on the local
economy. At the same time, small
businesses employ more than 50
percent of the U.S. workforce and
have generated over 65 percent
of net new jobs since 1995 and are
hotbeds of innovation.
Yet many small businesses looking to expand their innovation and
manufacturing operations cannot
get access to the capital they need
to do so. As a result of this lack of
access to capital, many small innovative businesses that are beginning
to succeed and need to expand their
manufacturing operations in order
to continue to grow are forced to
move their ideas and jobs abroad
to our international competitors

who can provide the financing options these small businesses need
to manufacture and commercialize
their innovations. For example, a
study of manufacturing technology-intensive start-ups licensed
by the Massachusetts Institute of
Technology found that almost all
that scaled up into commercial
production did so overseas largely
because of far more attractive capital and investment opportunities
for manufacturing start-ups. The
lack of access to capital not only
forces small American business to
move their innovations overseas,
but it also means New York loses
out on high-paying, high-skilled
manufacturing jobs that are created
when these small businesses expand
and commercialize their products.
This legislation would help these

small businesses expand and create
jobs here instead of overseas by giving them access to the capital they
need to scale-up and commercialize
their innovations. The bill creates
a loan program that allows private
investment firms to leverage funds
provided by the government to help
emerging manufacturers commercialize their products.
The program, modeled on the
Small Business Administration’s
(SBA) Small Business Investment
Companies (SBIC) program, would
allow approved participating
investment firms to raise capital
that would then be invested into
emerging manufacturers’ businesses. Any fees, interest, and profits
received from the investments
would be used to offset the cost of
the program.

If you take the time to visit Expo you will...
• Discover technologies and bench tools that speed
designs from concept to finished piece.
• Meet reliable and cost-effective contractors.
• Find the latest in gems, components, and other supplies
that keep you on trend.
• Save money.

Connect With Tomorrow

March 13-15, 2016

Javits Center, New York City
Running concurrently with JA New York
and the LUEUR Spring shows.
1 badge. 3 shows, 1 location.

Go to MJSAExpo.org to learn more
and register for FREE today.

Free shuttle service from Marriott
Marquis and Hyatt Times Square
to the Javits Center

ה”ב
Radio City Synagogue
Chabad of the diamond diStRiCt
times for Prayer and torah Study
(Monday-Thursday)
12:40p.m Mincha 1:00
followed by Daf Yomi Shiur

MODERN RETAIL SUITE ON
MEZZANINE LEVEL OVERLOOKING
THE EXCHANGE AND 47 ST.

1:45p.m. Mincha
followed by Chassidus and Musar
4:15/4:45p.m Mincha/Maariv
followed byTanya Shiur

30 W 47th Street, suite 305

GREAT EXPOSURE!!!

Every Wednesday at 2:00p.m
“Lunch and Learn” Shiur on the Parsha

PRIME LOCATION!!!
INCLUDES STORAGE ROOM!!!

For more info:
347-415-2271 or 612-968-1229
or email rabbi@chabad47.com
www.chabad47.com

24 HOUR ACCESS!!!

15 WEST 47TH STREET
PLEASE CALL ISAAC @ 917-687-0410

A DiviSion of ChAbAD LubAviTCh
of MiDTown MAnhATTAn

GIA

is offering more than 125 scholarships worldwide
for its Fall 2015 Gemology and Jewelry Manufacturing
Arts programs, courses and lab classes. This semi-annual
scholarship cycle, totaling approximately $588,000,
aligns with GIA’s goals of providing quality education
in gemology and jewelry to the trade and aspiring professionals. The Institute is accepting applications now
through April 30 on its website at http://www.gia.edu/
scholarships.

scholarships

Scholarships are available for distance education eLearning courses and for classes at the Institute’s campuses
in Bangkok, Carlsbad, Hong Kong, London, Mumbai,
New York and Taiwan; and at the GIA branch in Dubai.
Sponsored by private donors and the GIA endowment
fund, the scholarships supplement GIA’s wider scope
of offerings.
for more information, call (760) 603-4131
or email scholarship@gia.edu.

RoanokeTrade.com/ATA-Carnet
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PA RTNE R SHIP AUDITS

New Rules Concerning Audit Procedures Change
With Regards to Partnership Tax Landscape

T

he old rules relating to partnership audits
were substantially changed on November 2,
2015, when the Bipartisan Budget Act (the BBA)
was signed into law by President Obama. The old
rules where the Internal Revenue Service (IRS)
would adjust items found from an IRS audit at
the partnership level and then attempt to collect
from individual partners has been altered so
that it potentially imposes an entity level tax.
This change to the partnership level assessment
will make it easier for the IRS to begin partner-

ship audits and is thereby expected to increase
the number of partnership audits the IRS will
undertake. It is strongly recommended that
partnership agreements be carefully reviewed
and if necessary revised to clearly delineate the
parties’ choices as to the elections offered to
them under the BBA.
Since so many diamond and jewelry businesses
are registered as partnerships it would be wise
for such businesses to review their elections with
their financial and or legal advisors.

Is your insurance broker a “vendor” or a trusted advisor?
Call MJM Global and discover the difference.
We provide superior risk management to manufacturers,
diamond cutters, wholesalers, retailers, trade associations,
contractors and designers in the jewelry industry.
Our team of proven specialists will help you meet today’s
challenges and plan for a secure future.

Proudly representing:
• Jewelers Mutual • XL • Hanover • Berkley
• London and European Markets
• Chubb • Fireman’s Fund • Travelers
and others …

Paul Silverman
Renee Merhige
Jerry Roth
Adrienne Carreras
Matthew Pitnick
25 Rockwood Place, #210 • Englewood, NJ 07631 • 201-720-7700
12550 Biscayne Blvd., #306 • North Miami, FL 33181
www.mjmglobal.com

54

54 West 47
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