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BID Seminar Local Law 88

Local Law 88: Lighting
Upgrades & Sub-Metering

T

he 47th St. BID sponsored a seminar
where representatives from the Urban Green Council presented material
on Local Law 88. This New York City
Law requires non-residential buildings
over 50,000 square feet and residential
buildings with commercial tenants over
10,000 square feet to upgrade their lighting systems and install individual tenant
electrical meters. Both property owners,
and co-op and condo associations are
responsible to comply with the law, but
they can designate a property manager
or consultant to do the actual work and
complete the requirements of filing with
the Department of Buildings.

Of all the energy used in NYC Buildings, 18% is for lighting purposes. Commercial tenants often have no idea how
much energy they use because often they
pay a flat rate and do not receive monthly
statements.
Local Law 88 does not go into effect until
2025. The intent of the law is to get building owners to install upgraded lighting
systems which will result in conservation
of energy and tremendous costs savings
in electrical bills for property owners.
Once the metering is installed, monthly
statements will be given. However, the
speakers recommended it is advisable
to plan ahead with foreknowledge of the

law’s requirements and to install meters
during a lease turnover. This course of
action would avoid installation during a
tenant’s operating business hours eliminating the resulting disruption of the
tenant’s business.
The Urban Green Council has trained
2,700 individuals how to comply with
Local Laws 84 and 87. They are now
beginning to train companies how to
comply with Local Law 88. To get more
information log on to urban-green
council.org. One may request an onsite
presentation at your location. Also, one
may download the LLB Compliance
Checklist.

Dear Diamond District Community —

Fred Thiele – Chair of the Assembly Small
Business Committee

I

n New York, the dedication and entrepreneurial spirit of small businesses are
vital to the prosperity and vibrancy of every
community across the State. The men and

women who own and operate New York’s
small businesses are the heart of the State’s
economy. According to the United States
Department of Commerce, over 400,000
enterprises qualify as a small business in
New York State, comprising 97 percent
of the State’s established businesses. This
includes a growing number of minorityand women-owned businesses, as well as
first-time entrepreneurs, that thrive and
grow in our urban and rural communities.
This past Session, when I was asked by
Assembly Speaker Carl Heastie to Chair
the Assembly Small Business Committee, I welcomed the opportunity to assist
small business owners in developing and
expanding their businesses.
As New York continues to recover from

the recession of the last decade, the State
needs to foster a straightforward economic
policy that encourages job creation and
business development. To achieve this goal,
the Legislature over the last five years has
approved timely State budgets that control spending, and reformed the personal
income tax and State and local businesses
taxes to provide tax relief and economic
growth. Most recently, the State Legislature
enacted Corporate Tax reform that cut
Continued on page 13
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Legislative Update

Mayor Bill de Blasio Signs
Legislation on Air Conditioning
Regulation for Businesses
Mayor de Blasio today signed Intro. 850-A into law
“I know I’m not the only one who has walked past open doors to feel a
blast of cold air pouring out. We don’t need to be cooling our sidewalks!
By requiring businesses to simply close the door, this bill is a win on
multiple fronts, and is a small, but important part of our efforts to fight
climate change,” said Mayor Bill de Blasio. Intro. 850-A, increases the
number of business covered by Local Law 38 of 2008, which requires
stores that are 4,000 square feet or larger, or part of a chain of five or
more stores in New York City to keep their doors closed when an air
conditioner or central cooling system is running. The legislation removes the size requirement, making this law applicable to businesses
of any size that do not fall under specific exemptions.
Council Member Costa Constantinides, Chair of the Council Environmental Protection Committee, said, “Shutting the front doors of
businesses so that air-conditioning doesn’t escape will conserve energy
and allow business owners to save on their utility bills. This law will
significantly impact our power grid, where most plants are old, inefficient, and produce larger emissions. The Department of Consumer
Affairs has been spreading the word about the environmental and
financial impacts of keeping doors open through a public awareness
campaign geared toward business owners. As we move closer to our
goal of reducing our carbon emissions by 80 percent by 2050, we must
consider common sense policies like this. I thank Mayor de Blasio and
DCA Commissioner Menin for their partnership on this legislation.”
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November is
Jewelers for
Veterans Month
Every Jeweler in America Asked to Participate
“November 2015 and every November
thereafter is now officially Jewelers
for Veterans month- highlighted by
the observance of Veterans Day,” today
proclaimed Ralph Destino, Chairman of
the Jewelers For Veterans Foundation.
“Every jeweler in America is being asked
to show their support for our returning
vets and help provide these warriors
with a pathway to economic success in
an industry where they can put their
skills to good use,” continued the Chairman-Emeritus of Cartier.
The Jewelers for Veterans Foundation
(www.JewelersforVeterans.org) is a
501c3 not for profit corporation that
was founded in 2012 to help the nearly
one million military veterans who face
unemployment when they return to our
country.
Retail and manufacturing jewelers in
America will be asked to commit to the
Jewelers for Veterans month promotional effort by supporting this campaign
and displaying a framed placard, a POS
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display and a donation can in their offices
and stores.
“We will kick off this campaign with
a launch event at the JCK Las Vegas
show this year,” said Todd Wolleman,
President of ColorCraft and a member
of the Jewelers for Veterans Foundation
Executive Committee. “But we are asking manufacturers, retailers and trade
associations to commit now so we can
ensure success by November,” added
Wolleman.
The Jewelers for Veterans Foundation
has set a goal of raising $150,000 from
the 2015 Jewelers for Veterans month
campaign. All of these funds will be used
to help military veterans find jobs in the
jewelry industry.
The 2015 Jewelers for Veterans month
campaign is seeking sponsors and volunteers and those interested should visit
the Jewelers for Veterans Foundation
website at www.JewelersforVeterans.
org, send email to info@jewelersforveterans.org or call 212-398-0400.

Executive Committee

LAW OFFICES OF
LEONARD M. WEINER LLC
206 East 38th Street
New York, New York 10016
Telephone (212) 370-1660;
Fax (212) 370-1669
E-Mail: lenlaw@verizon.net

Harvey Nagin – Nagin Jewelry
President
Steven Grauer – Gold Art 18 KT LLC
Chairman
Dennis Marlow – Solitaire Creations
Secretary
Robert Hadi – ABS Partners Real Estate,
LLC – Treasurer
Richard Winick – Manny Winick & Son
Richard Friedman – I. Friedman & Sons
Ronnie VanderLinden – Diamex Inc.
Jeffrey Mordekai – Petra Jewelers  
Board Members

Do you manufacture jewelry for the trade?
Do you provide mountings to the trade?
Do you provide loose diamonds to the trade?
Do you provide loose precious stones to the trade?

I PROVIDE LEGAL COUNSEL
TO THE TRADE!
UCC’s
Corporate Formations
Patriot Act Compliance
Kimberly Compliance
Shareholder Agreements
Security Agreements
Guaranty Agreements
Partnership Agreements
General Legal Counsel
For a comprehensive understanding of the UCC, its
impact on the jewelry industry, and the truly unique
services we provide, visit us on the web at:

Ucc4jewelers.com

S. David Belsky – S.D.Belsky Associates
Chair Audit Committee
Jay Holzer – Dyckmans
Chris Ipek – Altin Realty
Raizy Haas – Extell Development Corp.
Lucy Orozco – Valley National Bank
Matt Selig – Leo Ingwer
John Kocak – Unique Settings
Yale Zoland – Zoland’s
Danielle Azeroual – Premier Realty
Adnan Aydin - Futurama Jewelry Exchange
Jack Elo – The Elo Group
Moris Yero Shalmi – ABC
Alon Mor – Mor Diamonds
Jules Fleischer – Jewelry by Alexander
Sammy Abramov – AA Pearl
Michael Oistacher – Manhattan Gold & Silver
Isaac Chetrit – Yadidi Group
Sunny Yung – Central Management Corp.
Memhet Gulay – City Property Development
Adam Abramson – Abramson Brothers
Sammy Kaufman - Sarine
Eyal Alon - Malca Amit
Eliot Kirschner - Eskay
Ilan Elishayev - SYU Properties, LLC
Bill de Blasio – Mayor
Scott Stringer – New York City Comptroller
Gale Brewer – Manhattan Borough President
Daniel Garodnick – Council Member
John Glaister – Resident
Reuven Kaufman – Diamond Dealers Club
Michael Toback - MJSA
STAFF

Michael Grumet – Executive Director
Natalia Cheviakova – Administrator Director
DIAMOND DISTRICT MONTHLY NOVEMBER 2015 5

Learn Diamond Grading
from the Creators of the 4Cs.
Enroll in a GIA Diamond Grading Lab class.
•
•
•
•

Learn to grade diamonds consistently and accurately
Practice with real diamonds graded by GIA
Improve your skills in just 5 days
Located at International Gem Tower

Upcoming Classes in NYC
Sep 14-18
Sep 19-Oct 17 (Sat)
Oct 5-9

Oct 26-30
Nov 2-17 (Night)
Nov 20-Dec 4

Enroll online at GIA.edu
A branch of GIA’s
campus in Carlsbad.
Licensed by the New
York State Education
Department.

ADT150023_en_0415_DDD_DiamondDistrict_May_v8.indd 1

6 NOVEMBER 2015 DIAMOND DISTRICT MONTHLY

New York Education
50 W 47th Street, 8th Floor
New York, NY 10036
T +1 800 366 8519 T +1 212 944 5900
F +1 212 719 9563
E nyadmissions@gia.edu
GIA.edu

9/1/15 9:06 AM

IS YOUR BUSINESS READY
FOR THE SWITCH FROM

MAGNETIC STRIPE TO
CHIP CARDS (EMV)?

Major credit card companies are migrating from
outdated magnetic stripe credit and debit to cards
embedded with microchips.
This technology, also known as EMV, is a safer
form of payment for buyers and sellers alike,
safeguarding against fraud and counterfeit.
MAGNETIC STRIPE CARDS

CHIP CARDS (EMV)
(Europay, Mastercard, Visa)

Many consumers already have chip cards in
their wallets or will be getting these cards soon,
but reading chip cards requires new technology.

WHAT DOES THIS MEAN
FOR MY BUSINESS?

HOW DO I UPGRADE TO THE
NEEDED TECHNOLOGY?

On October 1st, the liability
for certain types of fraudulent
transactions will shift from
banks to businesses that do not
have the technology to process
chip cards.

Businesses should contact their
payment processors about the
process for upgrading their
devices to be EMV capable and
to purchase or upgrade to an
EMV enabled terminal.

The liability shift means that if a
customer pays a business using
a fraudulent EMV/chip card and
that business can only process
cards with the magnetic stripe,
then that business could be
liable for the fraudulent charge.
A business must upgrade to
EMV-compatible terminals to be
able to accept cards with EMV
chips from customers.

WHY ACT?
There is no penalty if businesses
do not upgrade by October 1st,
but you risk becoming a target
for fraud if you do not upgrade
by the deadline.
Customers can rely on a more
secure transaction by choosing
vendors that permit chip
payments.
Upgrading to EMV-enabled
devices allows you to adapt
to the next trend of payment
technology.

ADDITIONAL INFORMATION AND RESOURCES
sba.gov/emv
| gochipcard.com/merchant
DIAMOND
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Value in US Dollars

60,000,000

Fine
50,000,000
Jewelry
Market
40,000,000

India

$50,296,043

YTD EXPORT VALUE
OF HS 7113

$46,187,342

$39,545,706

30,000,000

YTD 2012

20,000,000

YTD 2013

2013 to 2014

YTD 2014

10,000,000
(% Change
in value of U.S. exports, HS Code 7113 articles of jewelry & parts, of precious metal or clad)

TOTAL

-3%

0

711319—JEWELRY AND PARTS THEREOF; OF OTH PRECIOUS METAL

-4%

711311—JEWELRY
300,000,000AND PARTS THEREOF; OF SILVER*

13%

711320—JEWELRY AND PARTS; BASE METAL CLAD W PREC METAL

99%

Value in US Dollars

250,000,000

$261,606,966
$234,685,161

$253,084,156

Historical
Exchange Rate of INDIAN RUPEE/U.S. Dollar
200,000,000
Year

ANNUAL EXPORT VALUE
OF HS 7113
Rate

2010 150,000,000

2012

2011

2013

46.8

2014

53.5

2012
2013

2014

100,000,000

44.9

58.4

50,000,000

60.9

0

Exchange Rate

70

60

INDIAN RUPEE/US DOLLAR

50

40

30

2010

2011

2012

2013

2014

ytD Export Value HS 7113
Item

YTD 2012

YTD 2013

YTD 2014

TOTAL

39,545,706

46,187,342

50,296,043

711319—JEWELRY AND PARTS THEREOF; OF OTH PRECIOUS METAL

37,223,859

43,205,878

47,425,207

711311—JEWELRY AND PARTS THEREOF; OF SILVER*

2,241,847

2,975,832

2,870,836

711320—JEWELRY AND PARTS; BASE METAL CLAD W PREC METAL

80,000

5,632

0

*HTS 711319 (Jewelry and parts thereof; of precious metal excluding silver) made up 90.54% of export value in Year to Date of 2014.
HTS 711311(Jewelry and parts thereof; of silver) made up 85.6% of export value in Year to Date of 2014.
For more information about selling overseas please visit the U.S. Department of Commerce website www.export.gov.
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10,000,000
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*HTS 711319 (Jewelry and parts thereof; of precious metal excluding silver) made up 90.54% of export value in Year to Date of 2014.
HTS 711311(Jewelry and parts thereof; of silver) made up 85.6% of export value in Year to Date of 2014.
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Angolan Diamond Production
Set to Increase 20%

Angola has been producing eight million
carats of diamonds annually since 2006.
The Angolan government has issued a
statement that its goal for the year is to
increase diamond production by 20% to
reach a targeted production of 10 million
carats.
Government officials stated that the largest
diamond mine in Angola, the Catoca M ine
– underwent maintenance in April 2014.
Now production is set to increase. According to statistics released by the Kimberley
Process, in 2013, the country produced
9.36mn carats valued at U.S. $1.28 billion.
The Geology and Mining Minister of Angola, Francisco Queiroz, reported that,
“This year, we have an ambitious target
of 9.5million carats in production and
550,000 carats in artisanal production,
which means we have to produce 10million carats.”
Angola is the fourth largest producer
of diamonds in the world. 87% of dia-
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monds are mined from the Catoca Mine.
It contributes 12 % of the country’s gross
domestic product (GDP).
A study jointly released by the investment bank Eaglestone and the Sinese
Economic Geology Consultancy which
was released in 2013, stated that large
amounts of kimberlites and alluvial diamond deposits could dramatically boost
the nation’s income.
Ever since 2002 when the civil war ended,
the diamond industry production has increased in Angola. The study also reported
that since 2006, the southern African
country has annually maintained a steady
production of eight million carats.
The Angolan government has now simplified mining laws and has also begun to
utilize the country’s oil wealth to diversify
the economy and improve the country’s
infrastructure. To date only 40% of the
country’s diamond-rich territory has been
explored.

FINE ART,
JEWELRY
& SPECIE
A SPECIALIST SERVICE
FROM WILLIS

. . . A new g enera t i o n o f a dv a ncem ent
. . . Inf l uenced by deca des o f ex peri ence

5 8 0 F I F TH AV EN U E
S u i t e #2906

New Yo rk, New Yo rk 1 0 0 3 9
2 1 2 - 3 8 2 - 2 8 8 8 ( o f f i ce)
212-382-3772 (fax)

Full service brokers specializing in fine
art, jewelry and precious metals.
Contact us today for a free
comprehensive analysis of your policy.
Willis of New York, Inc.
1040 Avenue of the Americas
New York, NY 10018
Tel: 212 730 5800
www.willis.com

W W W.GE ML AB .COM

CoNTiNueD froM PAGe 1
Manhattan
Borough
President
Gale aBrewer
Is your
insurance
broker
“vendor” or a trusted advisor?
Call
MJMtheGlobal
discover
the difference.
tenants also complained that their square
the current and
real estate
market. 2) Improve
that, “Over the past few
years, however,

future of the city’s small businesses—and government interaction with small busi- footage was often recalculated much to
We
provide street-level
superior risk
management
manufacturers,
Proudly
representing:
the property owners benefit without a
3) Reform the city’s
Commercial
specifically
retail
stores and to nesses.
diamond
cutters, begun
wholesalers,
Mutual
• XLform
• Hanover
• Berkley
• Jewelers
standard
of calculation,
which left
Rentassociations,
Tax which unfairly targets
only comrestaurants—has
to lookretailers,
murky. trade
mercial businesses below •92nd
Street and
in European
them no recourse
to challenge a higher
High rents, corporate
competition,
and industry.
contractors
and designers
in the jewelry
London
Markets
Manhattan.
4) Maximize resources
among
rent based
on•aTravelers
newly declared larger
real estate
deals are creating
Our
teamdevelopment
of proven specialists
will help you
meet today’s
• Chubb
• Fireman’s
Fund
square footage of the commercial unit.
challenges over and above the ones small government agencies.
challenges and plan for a secure future.
and others …
To obtain the entire report, contact:
Another complaint lodged to the Borbusinesses typically face.” She continued by
Gale A. Brewer, Manhattan Borough ough President by the commercial tenants
saying that,” Supporters of small businesses
was Silverman
the City’s reissuance
of licensure
to
note that commercial landlords regularly President, 1 Centre Street, New York, NY Paul
| Renee
Merhige
comply with laws requiring repairs to fatry to evict small businesses to make space 10007, (212) 669-8300.
Minoshka Almeida | Adrienne Carreras
After Ms. Brewer’s presentation, a cades but no requirement that the repairs
available to corporate franchises or a na25 Rockwood Place, #210 • Englewood, NJ 07631 • 201-720-7700
tional bank which has the deep pockets and lively discussion ensued — with the main be done in a timely manner.
Borough President Brewer took copious
ability to pay higher rents. Vast stretches complaint expressed from the commercial
Jerry Roth | Harvey Segal
that Biscayne
after notes
from
the•commercial
tenants
preswhere mom-and-pop stores once prevailed tenants in the District being12550
Blvd.,
#306
North Miami,
FL 33181
have disappeared from Clinton and Chel- many years of successful operation of a ent and promised to take their concerns
sea to Little Italy and the Bowery. Empty business in one location many property into consideration in the legislation that
www.mjmglobal.com
storefronts persist for weeks, months and owners have recently given notice to ten- is being formed. She also promised to
even years, and more and more street ants that the tenant must vacate their continue the dialog with the Diamond
corners are claimed by major banks and space in sometimes as little as 30 days. Ms. District Community and use her powers
Brewer’s legislation would require much to help this iconic economic engine of
corporate chains.”
Ms. Brewer made four recommenda- more lenient tenant notification terms New York City retain its vibrancy and
tions to help small businesses: l) Have and also call for mediation in the case of importance as a manufacturing, retailing,
government help small businesses cope in commercial rent increases. Commercial wholesaling and exporting center.

DIAMONDDIAMOND
DISTRICTDISTRICT
MONTHLY
NOVEMBER
MONTHLY
JULY2015
2015 11
13

Getting Started With Exporting:

Training and Educational
Resources to Help You Take
the First Steps
With two-thirds of the world’s purchasing power in foreign
countries, exporting represents a big opportunity to tap into new
markets, expand your customer base, and grow your business.
However, getting started with exporting
can sometimes feel like a complex maze
of regulations, policies, and other barriers.
To help small businesses understand how
to overcome these barriers and prepare
to sell internationally, the federal government has several free training and educational resources that enable entrepreneurs
to chart the path to exporting success.
•

The Small Business Administration provides a wide range of online and in-person
training related to exporting. The Introduction to Exporting course helps determine
if exporting makes strategic sense for your
business and whether you are ready to take
the next steps. The Export Business Planner is a free, customizable document that
enables you to work through the critical
processes of export planning.

•

Through its network of trade finance specialists located in 19 U.S. Export Assistance
Centers (USEAC) throughout the country,
the SBA provides training and counseling
on trade financing and U.S. government
export financing programs to both lenders
and small businesses. USEACs are a valuable resource for small business exporters,
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combining the international marketing
expertise of Commercial Service with the
trade financing expertise of SBA staff (and
in some cities, the Export-Import Bank) in
one location.
•

Free and low-cost training and counseling on
exporting is also available through the Small
Business Administration’s District Offices,
Small Business Development Centers and
Women’s Business Centers.

•

BusinessUSA has a full set of free tools
to help you explore exporting, including a
step-by-step wizard that determines how
prepared you are and finds customized
resources for your specific needs. Another
wizard helps you find resources on how to
finance exporting that will enable you to
expand your business. The site’s Exporting
101 section is a comprehensive overview
of how to sell overseas and includes market research tools, consulting support and
other information that enables you to learn
about exporting. In addition, you can locate
free training and other exporting events in
your area.

For more on exporting, including information
on Small Business Administration export loan
programs and other financial assistance, go to
sba.gov/exporting.

Ronnie VanderLinden elected President of
US Jewelry Council as DMIA joins new
all-US jewelry industry representative body

R

onnie VanderLinden, the incumbent
President of the Diamond Manufacturers & Importers Association of America
(DMIA), was elected President of the newly-formed United States Jewelry Council
(USJC), a coalition of leading diamond,
gem and jewelry trade associations in the
United States that have come together to
assure that the U.S. jewelry industry is
collectively represented at government
and international levels and will deal more
effectively with key issues of social, ethical
and environmental importance that might
impact the U.S. jewelry industry at large.
The DMIA joined the new trade body
together with the American Gem Society
(AGS); the Diamond Council of America
(DCA); the Diamond Bourse of Southeast
United States (DBSE); the Diamond Dealers Club of New York (DDC); the Indian
Diamond and Colored Stone Association
(IDCA); Jewelers of America (JA), the

Manufacturing Jewelers & Suppliers of
America (MJSA) and the Natural Color
Diamond Association (NCDIA).
In addition to electing VanderLinden as
its founding President, the Council elected David J. Bonaparte, President & CEO
of JA as its Treasurer, and Ruth Batson,
CEO of AGS as its Secretary. James Evans
Lombe, Director of Ethical Initiatives,
Jewelers of America, was appointed CEO
of the Council.
In its first news release, the Council
said that organization’s members, whose
combined memberships represent the
vast majority of the U.S. jewelry industry,
believe U.S. businesses need a united voice
on issues as diverse as environmental
mining standards, factory working conditions, full and proper disclosure of all
relevant information before sale, be it the
type of stone, weight, metal quality etc.,
as well as any other issues that can impact

A Message from Fred Thiele
the rate from 7.1 percent to 6.5 percent on
Entire Net Income (ENI) for all businesses,
including small businesses, and provided for
New York City (City) Corporate tax reform,
whereby the City is required to conform
to the State-wide reforms enacted in 2014.
As Chair of the Assembly Small Business
Committee, I will continue to advocate for
additional tax reform that encourages small
business development.
The innovation, diversity, competitive
strength, job creation, and quality of life that
small businesses bring to our economy, are
vital to the long-term economic health and
the spirit of their home communities. New
York City’s Diamond and Jewelry District
is no exception with over $24 billion in
annual revenue and one of the State’s top
exports. The challenge to continue to support such industries long into the future is
an important issue for the Committee and
the Assembly majority as a whole.
The State needs to continue to invest in
our workforce though programs at the nu-

consumer confidence in the diamond and
jewelry industry such as the financial
regulations on anti-money laundering or
the international systems to prevent the
re-occurrence of conflict diamonds. For
example, the Council is a member of the
World Diamond Council, working with
the WDC to enhance the U.S. jewelry
industry’s voice in the Kimberley Process.
“The success or failure of U.S.-based
jewelry businesses - and the entire diamond and jewelry supply chain - is in large
part dependent on a healthy representation of U.S. businesses in the national and
global arena,” VanderLinden was quoted.
“These challenges on the national and
global scale are more than an individual
association can handle alone. The U.S.
industry needs a coordinated effort to ensure we can protect consumer confidence
in our product and have a say on policies
that affect the livelihoods of our members.”

Continued from Page 1

merous City and State community colleges
and universities, mentoring programs, and
apprenticeship-level training programs.
It is essential that the State’s workforce be
encouraged to learn industry appropriate
skills, including those emphasized in science, technology, engineering and mathematics (STEM), but that also appreciate
and embrace the creative energy of the
arts. The Diamond and Jewelry District is
a significant source of employment in New
York City, with a very diverse set of skills
that utilize everything from STEM-orientated skills to the creative arts.
The Small Business Committee has
joined with the Assembly Committee on
Labor and the Assembly Commission on
Skills Development and Career Education
to hold a roundtable to discuss the current
state of apprenticeship programs in New
York State. Apprenticeships are regarded
as a successful link between training and
employment, but they remain a relatively
small share of the State and the nation’s

workforce investment. With the ongoing
need to address the middle-skills gap, there
has been a renewed look at apprenticeship
programs as one approach to address this
issue. This roundtable presents an opportunity to consider actions that could be
taken to expand apprenticeship opportunities, in traditional and non-traditional
fields, as well as to ensure that skilled
people are available to help our small
businesses fulfill their potential both here
in the Diamond and Jewelry District and
statewide.
I am mindful that New York State has
many different business sectors and opportunities, from the diamond and jewelry
industry, tourism, fishing, agriculture, real
estate, and technology-related businesses.
In the coming Legislative Session, the
Assembly Small Business Committee will
continue to examine the full range of issues
affecting the needs of all small businesses,
and I look forward to playing an active
and productive role in these areas in 2016.
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BUSINESS WORTH?
We
We understand
understand that
that it’s
it’s much
much more
more than
than diamonds,
diamonds,
gemstones,
gemstones, finished
finished goods,
goods, and
and business
business assets.
assets.
It’s
It’s also
also your
your passion
passion for
for what
what you
you do
do and
and the
the relationships
relationships you’ve
you’ve built.
built.
We
We understand
understand the
the value
value of
of your
your business.
business. Protect
Protect it.
it.
JewelersMutual.com
JewelersMutual.com || 800-558-6411
800-558-6411
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WWW.4MUTUAL.COM
212.768.0808
10 WEST 46TH STREET
NEW YORK, NY 10036

share Your experience as an entrepreneur in nYc
How can we help you start, operate, or grow your business?
MUTUAL
BEEN
PROTECTING
THE
The HAS
City is
conducting
a comprehensive
study on the state of entrepreneurship in New York City
DIAMOND DISTRICT FOR OVER 25 YEARS

to identify the unique opportunities and challenges entrepreneurs face and how the City can help.

Mutual’s UL and FDNY Listed Central Monitoring
Please
share
your
experiences
through our survey and help us design meaningful and responsive
Station,
situated
in the
heart
of the Diamond
District,
successfully
monitors
thousands
of
services that will help you start, operate,
and grow your business in New York City.
burglar and fire alarm systems all day, every day.

The survey, which will be closing on April 31, takes roughly 10-15 minutes to complete. It is available in seven languages and can be accessed via all mobile platforms. Three lucky participants who
complete the survey will be eligible to win a 16GB iPad Air!

take the survey:

http://www1.nyc.gov/site/wenyc/survey/survey.page
CALL US TODAY FOR A FREE SECURITY ASSESSMENT AND TO LEARN WHY YOUR PEERS
HAVE TRUSTED MUTUAL TO PROTECT THEIR VALUABLES FOR OVER TWO DECADES.
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